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Greetings! You’re receiving this
newsletter with hopes that you
find it informative and entertaining.
If you’re thinking of making a move,
or are just curious as to real estate
trends in your area, please feel free
to call at any time. It’s always good
to hear from you!
Oh, by the way... I'm never too busy
for your referrals.
Best wishes,

Nic Dominelli
The Dominelli Group is a proud
sponsor of the JDRF and
donates 1% of all net sales.

The Canadian real estate market is in the midst of a busy year. For firsttime buyers, the biggest challenge is often how to come up with the
down payment. While it’s possible to buy a home with as little as five
percent down, the ideal recommendation is to put at least 20 percent
of the purchase price toward the down payment. How can you come
up with these funds?

When helping clients solidify a
savings plan, financial planners
often advise, “Pay yourself first.”
When it comes to buying a home,
first-time homebuyers may want to
consider the suggestion, “Borrow
from yourself first”. This can be
achieved through the application of
your Registered Retirement Saving
Plan (RRSP) toward the down
payment of a property.

funds, are repaid at a minimum of
1/15th per year, and are completely
repaid within 15 years.

Canadians who have never owned
a home, or who haven’t owned
their primary residence for at least
the past five years, may qualify to
withdraw up to $25,000 (tax-free)
from their RRSP to put towards a
home through the government’s
Home Buyers’ Plan (see http://
www.cra-arc.gc.ca/tx/ndvdls/
tpcs/rrsp-reer/hbp-rap/
menu-eng.html for details).
Homebuyers withdrawing
funds from their RRSP
under this plan do not have
to pay income tax on the
amount withdrawn as long
as the funds start being
repaid into an RRSP two
years after withdrawing the

Please call today for the latest
market updates!

On another note, if you’re a current
homeowner thinking about moving
“up” in the market, your first step
is to confirm the equity you have
in your existing home and ask your
real estate sales representative to
find out its current market value.
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On the Surface

Your countertops take a lot of abuse and are one of the first things people notice about your kitchen and
bathrooms. If you’re thinking about replacing them, whether for your own enjoyment or because you’ve decided
to sell your home, here’s a primer on popular countertop materials to help you choose which is right for you.

Laminate: Laminate is the most popular of all countertop
options, and it’s no wonder why: it’s economical, easy to
install, and, thanks to its non-porous surface, one of the
easiest materials to clean. Laminate counters come in a
wide variety of colors and patterns, including those that
mimic the look of granite, marble and even hardwood.
Unfortunately, laminate counters are susceptible to
scratching and chipping, and are not heat-resistant – and
once damaged, laminate counters will likely need replacing,
as repair probably won’t be an option.
Granite: The go-to material of choice – for those who can
afford it, that is – granite’s a good option if adding resale
value to your home is a concern. Extremely durable, it’s
heat, stain, and scratch resistant. While it can crack, a great
deal of force would be required to do so. Small chips and
scratches can be polished down. Given that installation is
also expensive – extra structural support may be needed,
as it’s very heavy – price is granite’s biggest drawback.
Abrasives should not be used to clean granite counters,
which require regular sealing.
Marble: Not quite as pricey as granite, marble is also not
quite as durable (though it’s still one of the more expensive
and long-lasting options). Porous and softer than granite,
it’s more susceptible to staining, scratching, and high
temperatures, making marble not as well suited for high-
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traffic areas like kitchens. However, because it’s softer, it’s
also easier to polish and restore. Acidic cleaning agents,
such as vinegar and lemon, shouldn’t be used on marble,
which also requires regular sealing. Marble’s greatest
appeal is its beauty: nothing looks as elegant.
Ceramic tile: With a huge choice of sizes, colors, patterns,
and textures, ceramic tile lets you really customize your
countertop. It’s durable, it won’t stain (if you wipe up spills
right away) and is heat resistant. Tiles can crack, chip, or
scratch, but the beauty of tile counters is that repair is
relatively easy. Plus, they’re comparatively easy on the
pocketbook. The biggest complaint about ceramic tile is
the grout: it discolors over time, requiring re-grouting,
and is hard to keep clean – bigger tiles, and using colored
epoxy or acrylic grout help mitigate this problem.
Solid-surface: You might know solid-surface counters like
Corian®, though that’s just one of several brand names.
There’s renewed interest in solid-surface counters, thanks
to the wider variety of colors and patterns now available,
including faux stone and wood. Incredibly versatile, they
can seamlessly include molded sinks and backsplashes.
Non-porous, they’re stain and impact resistant and don’t
require sealing. Because they’re plastic, however, they’re
vulnerable to heat damage, cuts, and scratches, though
scratches can often be sanded out.

Self-Sabotage
While there are always things, like unsatisfactory
home inspections for example, that could go wrong
in your hunt for a new home – why not take control
of the things you do have control over, by avoiding
these four ways buyers might end up sabotaging
their own home purchase.

Going at it alone. Your real estate representative is
there to help narrow your home search, saving you
time; to help you understand and complete your
paperwork, saving you stress; and to negotiate the best
deal, saving you money. House hunt without your real
estate professional at your side, and your search could
take much more time and be much more complicated
than necessary.
Skipping pre-approval. If you don’t get pre-approved
for a mortgage loan, you won’t know how much you
can afford. As such, you may waste valuable homehunting time looking at properties you can’t afford.
Worse yet, you may get your heart set on a home, only
to have the deal fall through because you’re not able to
secure financing.
Being indecisive. Of course you don’t want to rush into
buying a home before you’re ready, but if you spend
too much time second-guessing yourself, you may miss
out on some great properties. Look for too long and you
might feel pressure to eventually settle on a home, even
if it doesn’t meet your needs, just so you can finally put
an end to the search.
Making lowball offers. An unreasonably low offer might
just insult the seller, who may not respond to you at
all, let alone make a counteroffer. If you’re motivated
enough to make an offer on it, you’re presumably
interested in the home, so why would you make an offer
that’s likely to get you nowhere with the seller?

Nobody Home
Vacant homes pose a unique challenge for
homeowners when it comes time to sell: they can
linger on the market longer and fetch fewer dollars.
Why? Below are a few reasons.








 uyers won’t purchase a property unless they can
B
picture themselves living in it – and it’s sometimes
difficult to picture themselves in a home that’s
completely empty. Think about it: there’s a reason
model homes are furnished.
 ith no furniture to serve as points of reference,
W
buyers have little sense of the scale of the rooms in
your home. In some cases, rooms can actually appear
smaller than they really are when there’s nothing in
them.
 ith nothing else to focus on, floors, ceilings, walls,
W
windows, light fixtures, cupboards, and counters will
be under much heavier scrutiny, making flaws stand
out more then they would in a furnished home.
S ome buyers lack imagination, and so, have difficulty
seeing a property’s potential if it isn’t furnished, and
can get confused by some of your home’s spaces if the
intended purpose of the space isn’t obvious.

Depending on your circumstances, you may have no
choice but to move out of your home before selling it.
But that doesn’t necessarily mean you have to leave
it vacant (you could have it professionally staged) or
that there aren’t things you can do to make your home
easier to sell (like making sure its surfaces are in tip-top
shape and taking pictures of your home while it’s still
furnished to leave out for potential buyers).
Give your real estate sales representative a call to
discuss your options and get advice on how to make
your vacant property more appealing to buyers.
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Shattering Myths
With the hottest weather of the year on its way, now is
a good time to bust a few myths about energy savings
so that you don’t lose your cool when you get your
utility bills.
Fans are a great way to help you keep comfortable, but
while a fan’s breeze helps make your skin feel cool by
circulating the air, it won’t actually lower the temperature
of the room. So when you’re not there to feel a fan’s
breeze, turn it off – otherwise, you’re just wasting energy.
Cranking down your thermostat below the desired
temperature won’t cool your house down more quickly.
It takes the same amount of time to reach 78 degrees
Fahrenheit (25 degrees Celsius) regardless of whether
your thermostat’s set at 78 0F (25 0C) or 68 0F (20 0C). By
cranking the thermostat, you’ll just waste energy making
your house cooler than it needs to be. Just set it to your
desired temperature and then leave it alone.
Think closing the vents in rooms you’re not using will help
you save energy? Think again. While you may want to
close off rooms you’re not using, be careful about closing
too many vents. The fact is, your air conditioning unit
produces the same amount of conditioned air, but it has to
work that much harder in order to do so, consuming more
energy, costing you more money, and possibly causing your
A/C unit’s fan to wear out more quickly.
Some people think leaving their air conditioning on during
the day while they’re out saves more energy than turning
it off, then on again. You are actually better off doing the
latter. Invest in a programmable thermostat so you won’t
need to worry about cranking down your thermostat when
you get home or being uncomfortable in the meantime.
Please feel free to call for more “hot” homeownership
tips today!

Terminology Tip
Reverse Mortgage — Available to
homeowners where both spouses are at least
55 years old, a reverse mortgage borrows
money out of the equity of a home in order
to provide the homeowner payments – either
as a lump sum, or in monthly increments.
The homeowner’s equity is drawn down
with each payment. At the end of the loan
period, or once the homeowner passes away
or does not live in the home as a primary
residence, the loan must be repaid. The
beneficiaries, who often sell the property to
repay the loan, usually settle this obligation.

The information and opinions contained in this newsletter are obtained from sources believed to be reliable, but their accuracy cannot be guaranteed. The publishers assume no responsibility for errors and omissions or for any damages resulting from the use of the published
information. This newsletter is provided with the understanding that it does not render legal, accounting, or other professional advice. Not intended to solicit properties or businesses listed for sale and agency agreements in place with other real estate brokers. Whole or
partial reproduction of this newsletter is forbidden without the written permission of the publisher. © Market Connections Inc.® 2012, Phone: (800) 387-6058.
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Sold

Listed

Listed

Listed

1214 Como Lake Ave.
Coquitlam

Ctrl. Coquitlam
$999,000

2 Bdrm, 2 Bath Apt., North Van.
$519,900

Coquitlam Ctr. Top Floor Condo
$285,900

